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Registration Form

	Company Name:
	       Ameel Candy World nv



	Website:
	       www.ameelcandyworld.be

	Year Established:
	1960

	No of Employees:
	
	
	     50-249
	     

	Turnover 2014 (€):
	
	
	
	     €10m-50m
	     

	Imports (in €)
	       8%




Company / Product Requests / Interests

	Presentation of the company



	Wholesaler working on the non-traditional channels (bakeries, petrol, newspapershops, sweet/candy shops) and retail market specialised in vending business, drinks & impulse products and Confectionery, Chocolates, Biscuits.

	Areas of interest

Please list and detail potential areas of interest.
If you have specific requirements, please detail these accordingly.
	Candy, Chocolates, Biscuits, Vending products, Candy Bars, Snacks, Drinks in bulk and retail packaging. Innovations (healthy products for example or new packaging concepts) who can give us a different position in the Belgian and French market.







	
MARKETS

List specific markets that are of interest, or state “all”.

	   
all

	IDEAL PARTNER

Type of partner sought, national or regional coverage, tasks to be performed, size, transnational experience, etc. Do you offer exclusivity?

	Partners who are looking for real and long term partnerships to build market in Belgium and France. We prefer exclusive relationships.

	MARKET ENTRY

What type of partnership would you be offering?

	Distribution to shops, retail and wholesalers, resellers.


	DISTRIBUTION CHANNELS

Please detail. 

	All.




Questions about this profile? Please contact  Patrick De Molder – patrick.demolder@agentschapondernemen.be
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Registration Form

	Company Name:
	       BizzOn



	Website:
	http://www.bizzongroup.com/ 

	Year Established:
	2014

	No of Employees:
	     1-9
	
	
	

	Turnover 2014 (€):
	     
	     €1-2m
	
	
	

	Imports (in € or %)
	       




Product Requests / Interests

	Presentation of the company
	BizzOn Group NV offers a full option solution for food companies through: Agent & distribution solutions; joint venture solutions advice, formation and coaching projects.
The company introduces and distributes the portfolio of food companies to the retail or foodservice market in Benelux, Europe and China. Their focus is to create added value by implementing the most profitable 'Route to the market' plan for food products.




	Areas of interest

Please list and detail potential areas of interest.
If you have specific requirements, please detail these accordingly.

	     
· Gin
· Vermouth
· Rum
· Tequila
· Premium tonics
· Premium mixers
· Soft drink innovations
· Snacks innovations (ambient)



	
MARKETS

List specific markets that are of interest, or state “all”.

	   


	IDEAL PARTNER

Type of partner sought, national or regional coverage, tasks to be performed, size, transnational experience, etc. Do you offer exclusivity?

	BizzOn prefers to work with smaller companies who produce top products, companies who don’t have sales/marketing structure in the Benelux. 

Exclusivity Is the key of cooperation.

	MARKET ENTRY

What type of partnership would you be offering?

	Distribution



	DISTRIBUTION CHANNELS

Please detail. 

	




Questions about this profile? Please contact  Patrick De Molder – patrick.demolder@agentschapondernemen.be
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Registration Form

	Company Name:
	       Bloc cvba



	Website:
	www.bloc.be

	Year Established:
	1947

	No of Employees:
	    
	     10-49
	
	

	Turnover 2014 (€):
	     
	
	
	
	     >€50m

	Imports (in €)
	· 50 m




Company / Product Requests / Interests

	Presentation of the company



	Bloc is a EU buying group. Members are distributors active in retail and foodservice in BE, NL, F, LUX. Bloc buys private label products for its members.

	Areas of interest

Please list and detail potential areas of interest.
If you have specific requirements, please detail these accordingly.
	      
Food items : dry, fresh and frozen. 
Non-food items : food related products






	
MARKETS

List specific markets that are of interest, or state “all”.

	   all


	IDEAL PARTNER

Type of partner sought, national or regional coverage, tasks to be performed, size, transnational experience, etc. Do you offer exclusivity?

	Bloc carries over 1300 product references. We are looking for flexible solutions – small production runs – creative logistic solutions. Partners need to be open to tailor made solutions at competitive prices. We prefer using our own brands which are protected in EU



	MARKET ENTRY

What type of partnership would you be offering?

	Bloc is buying on behalf of its members, distributors 

	DISTRIBUTION CHANNELS

Please detail. 

	Direct deliveries to the warehouses of our members, located in BE, NL, F, LUX or central delivery to our warehouse near Antwerp if that is more efficient on logistics site. All members have regular deliveries of dry products from that warehouse





Questions about this profile? Please contact  Patrick De Molder – patrick.demolder@agentschapondernemen.be
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Registration Form

	Company Name:
	       ISPC



	Website
	www.ispc.be

	Year Established:
	1966

	No of Employees:
	
	
	     50-249
	

	Turnover 2012-13 (€):
	
	
	
	
	     >€50m

	Imports (in €)
	       




Product Requests / Interests

	Presentation of the company 


	ISPC is well-known in Belgium as a preferential supplier of unique, innovative and high-quality food and non-food products for the gastronomic professional. Our speciality is Fresh Food. They sell in Belgium, Luxemburg, Germany, France and The Netherlands








	Areas of interest

Please list and detail potential areas of interest.
If you have specific requirements, please detail these accordingly.

	Exclusive food & beverages as well as non-food product in international context.

See our actual products on: 
http://www.ispc-int.com/fr/PRODUCTS/products.html 

	
MARKETS

List specific markets that are of interest, or state “all”.

	  


	IDEAL PARTNER

Type of partner sought, national or regional coverage, tasks to be performed, size, transnational experience, etc. Do you offer exclusivity?

	Producers with unique and innovative food & beverage products

	MARKET ENTRY

What type of partnership would you be offering?

	Wholesaler in one stop shopping


	DISTRIBUTION CHANNELS

Please detail. 

	





Questions about this profile? Please contact  Patrick De Molder – patrick.demolder@agentschapondernemen.be
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Registration Form

	Company Name:
	       K&F  DE PAUW



	Website:
	   www.knfdepauw.be

	Year Established:
	1983

	No of Employees:
	
	     10-49
	
	

	Turnover 2014 (€):
	
	
	    €2m-5m
	
	

	Imports (in € or %)
	       50%




Company / Product Requests / Interests

	Presentation of the company



	K&F De Pauw was founded in 1986. At first, the company focused on HORECA. Afterwards, it expanded towards frozen food, sandwich bars and snack bars. In 2005 the assortment expanded further with fresh cut vegetables. In 2008 and 2009 the company took over two wholesalers in fine food. On this day K&F De Pauw offers the total package of frozen food, fresh food, fine food, delicatessen and miscellaneous products.
The company has a sales team of 4 employees and distributes goods weekly in all areas of Belgium and the South of The Netherlands. In total, there are 13 employees.
K&F De Pauw is a company that is systematically growing thanks to loyal customers and the cooperation of employees.  

	Areas of interest

Please list and detail potential areas of interest.
If you have specific requirements, please detail these accordingly.
	      

Fine Foods
Sweets
Drinks
Wines
Liquors


	
MARKETS

List specific markets that are of interest, or state “all”.

	   All


	IDEAL PARTNER

Type of partner sought, national or regional coverage, tasks to be performed, size, transnational experience, etc. Do you offer exclusivity?

	Company should be export ready. Nice and attractive packaging of the products is an advantage.  

	MARKET ENTRY

What type of partnership would you be offering?

	
Currently, K&F De Pauw has approximately 900 clients. Which are varying from small delicatessen shops to chocolatiers, butchers, sandwich bars, snack bars, traiteurs but also supermarkets and other wholesalers (+/- 25).


	DISTRIBUTION CHANNELS

Please detail. 

	




Questions about this profile? Please contact  Patrick De Molder – patrick.demolder@agentschapondernemen.be
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Registration Form

	Company Name:
	       Retail Sales Expansion



	Year Established:
	2007

	No of Employees:
	     1-9
	
	
	

	Turnover 2014 (€):
	     <€1m
	
	
	
	

	Imports (in €)
	      10 Mio 




Product Requests / Interests

	Interested in AREAS OF INTEREST

Please list and detail potential areas of interest.
If you have specific requirements, please detail these accordingly.

	 Mr. Guido van Kuyck of Retail Expansion is an agent and consultant in Fresh Food: meat products, diary, fish and meal replacements.  

He has more than 20 years of experience in Fresh products. He is always looking for producers who have serious plans to launch their products on the Belgian or Dutch market.  He can evaluate, coach and support their launch projects and is a partner for them in Belgium and Holland.         






	
MARKETS

List specific markets that are of interest, or state “all”.

	   
All Fresh products, destination for Retail, Wholesellers, Foodservice, etc.  

	IDEAL PARTNER

Type of partner sought, national or regional coverage, tasks to be performed, size, transnational experience, etc. Do you offer exclusivity?

	I am looking for well established companies in there own countries, taking up a number 1 position in their category in Fresh products.  The company needs to be ready to export, and must have a project that can be discussed.  

	MARKET ENTRY

What type of partnership would you be offering?

	Agency

	DISTRIBUTION CHANNELS

Please detail. 

	




Questions about this profile? Please contact  Patrick De Molder – patrick.demolder@agentschapondernemen.be



[image: ]
Registration Form

	Company Name:
	       THALASSA SEAFOODS NV/SA

	
	



	Year Established:
	1986

	No of Employees:
	
	     10-49
	
	

	Turnover 2012-13 (€):
	
	
	
	     €10m-50m
	

	Imports (in €)
	       95% of turnover 




Product Requests / Interests

	Presentation of the company and areas of interest

Please list and detail potential areas of interest.
If you have specific requirements, please detail these accordingly.

	Thalassa Seafoods is an international supplier of (frozen) seafood products with 30 years of experience in the sector.  The head-office of the company is located in Belgium. Throughout the years, several additional offices were established in  China, Indonesia, Vietnam, Bangladesh, India, Kenya, Ecuador and the USA. 

Through countless travels all over the world, combined with the local staff in their offices abroad, ensure that they have a vast network of seafood buyers and sellers on an international scale.  

Areas of interest: Frozen Seafood: molluscs, fish, crustaceans, shellfish & cephalopods, crab, shrimp, squid, … and many more.



	
MARKETS

List specific markets that are of interest, or state “all”.

	   All


	IDEAL PARTNER

Type of partner sought, national or regional coverage, tasks to be performed, size, transnational experience, etc. Do you offer exclusivity?

	Producers of (frozen) seafood who are interested in promoting their products internationally, using an experienced company with it’s own international sales team, strategically located worldwide. 

	MARKET ENTRY

What type of partnership would you be offering?

	Sales and market access to major volumes users.
Distribution 

	DISTRIBUTION CHANNELS

Please detail. 

	Importers, Industry, wholesalers, and retail distributors 






Questions about the profile? Please contact  Patrick  – patrick.demolder@agentschapondernemen.be
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Registration Form

	Company Name:
	       Vleeswaren Depuydt



	Website: 
	http://www.depuydt.be/ 

	Year Established:
	1945

	No of Employees:
	
	
	     50-249
	

	Turnover 2012-13 (€):
	
	
	
	
	     >€50m

	Imports (in €)
	       4m €




Product Requests / Interests

	Presentation of the company
	Under the Fermette label, Vleeswaren Depuydt supplies a wide range of cold meats, salads, ready meals, frozen products and cheeses for leading meat counters and supermarkets. Fermette plans to continue adding value to the fresh and frozen products that they distributes, by further extending their range.

Their goal is to provide the missing link between the producer and retailer, by providing a wide range of products, without losing sight of new market developments.With this in mind, Fermette’s 16 fresh product consultants work hard for their customers, by giving them the right advice and selecting the most appropriate selection for each customer. Fermette sells in Belgium, the South of the Netherlands, the North of France (Lille and Valencienne). In a nutshell, Fermette is a wholesaler that provides an all-round service, the best value for money and excellent customer support.


	AREAS OF INTEREST

Please list and detail potential areas of interest.
If you have specific requirements, please detail these accordingly.

	All countries: meats, salads, ready meals, frozen products and cheeses 

France: small producers, family owned companies, of cheese. They don’t have to supply directly to Belgium. Fermette is supported by the logistic platform Solmavog in the Fresh market Rungis (nearby Paris). 

Spain: Iberico meat and charcuterie, small producers, family owned companies, of cheese. Companies should deliver directly to Belgium or make use of Solmavog in Paris.

Italy: small producers, family owned companies, of cheese.

UK: small producers, family owned companies, of cheese , cheese specialities


	
MARKETS

List specific markets that are of interest, or state “all”.

	   All countries

	IDEAL PARTNER

Type of partner sought, national or regional coverage, tasks to be performed, size, transnational experience, etc. Do you offer exclusivity?

	Quality of products, added value, traceability of food products, quality certificates (BRC,…)  

	MARKET ENTRY

What type of partnership would you be offering?

	Distribution


	DISTRIBUTION CHANNELS

Please detail. 

	The better butcher, F2 supermarkets, delicatessen  shops, specialised cheese shops




Questions about this profile? Please contact  Patrick De Molder – patrick.demolder@agentschapondernemen.be
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Registratieformulier – Tour d’Europe in Rotterdam

	Company Name:
	       Hottlet International Agencies N.V.



	Year Established:
	1983

	No of Employees:
	     1-9
	     
	
	 

	Turnover 2012-13 (€):
	     <€1m
	     €1-2m
	    €2m-5m
	     €10m-50m
	     >€50m

	Imports (in £)
	       As an agency we import in name of our suppliers for more than 40 million euro




Product Requests / Interests

	AREAS OF INTEREST

Please list and detail potential areas of interest.
If you have specific requirements, please detail these accordingly.

	      
Canned food producers (canned fish, canned fruit, canned vegetables), able to offer competitive prices to reach the private label markets.  We are interested in horeca packaging and retail packaging.













	
MARKETS

List specific markets that are of interest, or state “all”.

	   Markets we approach is private label market. Retail (brands of supermarkets + brands of distributors) and importers/distributors horeca and bakery 


	IDEAL PARTNER

Type of partner sought, national or regional coverage, tasks to be performed, size, transnational experience, etc. Do you offer exclusivity?

	We look for : efficient producers of canned food, offering all necessary certification (BRC-IFS- Social compliance-…)


	MARKET ENTRY

What type of partnership would you be offering?

	
Agency


	DISTRIBUTION CHANNELS

Please detail. 

	




Questions about this profile? Please contact  Patrick De Molder – patrick.demolder@agentschapondernemen.be
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Registration Form

	Company Name:
	       Glutenvrij Totaal / www.glutenvrijtotaal.nl  



	Year Established:
	2010

	No of Employees:
	
	     10-49
	
	

	Turnover 2014 (€):
	
	
	    €2m-5m
	
	

	Imports (in €)
	       




Product Requests / Interests

	AREAS OF INTEREST

Please list and detail potential areas of interest.
If you have specific requirements, please detail these accordingly.

	      


We are specialized in all kind of gluten free bakery products, fresh/ deep frozen.
We do deliver to larger chains of stores, wholesalers, individual stores and websites.
We are looking for all kinds of unique brands/products, if possible glutenfree and/or organic. But glutenfree is more important. Looking for unique brands or products that are suitable for export to Holland and Belgium.









	
MARKETS

List specific markets that are of interest, or state “all”.

	   
all

	IDEAL PARTNER

Type of partner sought, national or regional coverage, tasks to be performed, size, transnational experience, etc. Do you offer exclusivity?

	If you have any specific requests regarding the type of partners we will be presenting to you, please specify this here.

	MARKET ENTRY

What type of partnership would you be offering?

	Distribution in The Netherlands & Belgium


	DISTRIBUTION CHANNELS

Please detail. 

	







Questions about this profile, please contact Annemarie,  Annemarie.Destree@rvo.nl 
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Tour d’Europe in Rotterdam, 5 november  2015

Registration Form

	Company Name:
	       Rosenberg Import / www.rosenbergimport.nl 



	Year Established:
	1897

	No of Employees:
	     
	     10-49
	     
	     

	Turnover 2012-13 (€):
	     
	     
	    €2m-5m
	     
	    

	Imports (in £)
	       




Product Requests / Interests

	AREAS OF INTEREST

Please list and detail potential areas of interest.
If you have specific requirements, please detail these accordingly.

	      



We import and sell/distribute confectionary on the Dutch market (from specialty stores to supermarkets)







	
MARKETS

List specific markets that are of interest, or state “all”.

	  We are interested in all sweet products.
We do business with :
 Lindt Chocolate – Switserland
 Quaranta nougat – Italy
Fudge - UK


	IDEAL PARTNER

Type of partner sought, national or regional coverage, tasks to be performed, size, transnational experience, etc. Do you offer exclusivity?

	All confectionery producers

	MARKET ENTRY

What type of partnership would you be offering?

	Distribution 

	DISTRIBUTION CHANNELS

Please detail. 

	Retail stores





Questions about this profile, please contact Annemarie,  Annemarie.Destree@rvo.nl 
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Registration Form

	Company Name:
	       Voets Specialiteiten / www.voetsspecialiteiten.nl 



	Year Established:
	2002

	No of Employees:
	
	     10-49
	     
	     

	Turnover 2012-13 (€):
	     
	     
	    €2m-5m
	     
	     

	Imports (in £)
	       




Product Requests / Interests

	AREAS OF INTEREST

Please list and detail potential areas of interest.
If you have specific requirements, please detail these accordingly.

	      
Voets Specialiteiten has over 2000 customers in the Netherlands and Belgium. It offers some 2500 products, from olive oil to honey and from baking products to chocolates. The company distinguishes itself for the kind of products, because the products they supply are not for sale in regular shops. The company has grown from a small market booth to one of the leading wholesale food product companies of the Netherlands.
They are always looking for new food products. The products we seek, should have a long shelf life. The producers of these products should be small/medium sized companies with distinctive values, such as ecological, 100% natural, using no artificial ingredients, etc. and they should come from any European country, except  from Eastern Europe.










	
MARKETS

List specific markets that are of interest, or state “all”.

	   Special delicatessen – medium-high end


	IDEAL PARTNER

Type of partner sought, national or regional coverage, tasks to be performed, size, transnational experience, etc. Do you offer exclusivity?

	

	MARKET ENTRY

What type of partnership would you be offering?

	 
Wholesale


	DISTRIBUTION CHANNELS

Please detail. 

	Delicatessen shops, supermarkets







Questions about this profile, Please contact Annemarie, Annemarie.Destree@rvo.nl 
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Registration Form

	Company Name:
	European Food Company BV



	Year Established:
	2008

	No of Employees:
	     1-9
	     10-49
	     50-249
	     >250

	Turnover 2012-13 (€):
	     <€1m
	     €1-2m
	    €2m-5m
	     €10m-50m
	     >€50m

	Imports (in £)
	       




Product Requests / Interests

	AREAS OF INTEREST

Please list and detail potential areas of interest.
If you have specific requirements, please detail these accordingly.

	      
We are looking for partners who process healthy snacks, tapa, spreads or replacements for meat products that we can add to our current assortment. Our company is specialised in these categories. Products must be without a minimum or no additives. Products must be based on cheese, vegetables, fruit, nuts, grains or seeds. Products must be packed in bulk, sizes for wholesale and/or retail. We are not looking for traditional products like whole fruits, olives, olive oils, or peppers etc.









	
MARKETS

List specific markets that are of interest, or state “all”.

	   all


	IDEAL PARTNER

Type of partner sought, national or regional coverage, tasks to be performed, size, transnational experience, etc. Do you offer exclusivity?

	We are only interested in products that are not available on the Dutch and Belgium market or in a stage of minimum turn over. We have our own packing facility to pre-pack for our domestic markets. We prefer exclusivity on our small market. Partner must be able to provide certificates of BRC or IFS and complete product specifications in English. 

	MARKET ENTRY

What type of partnership would you be offering?

	
We will take our full responsibility and offer the products to our clients depending on the product and packaging. We will do the complete marketing & sales including pre-packing when needed. We like to have exclusivity and believe in signed agreements. We are well known for our innovative products in our domestic markets. 


	DISTRIBUTION CHANNELS

Please detail. 

	Industry, Retail, Wholesale, Small Retail





Please return to André Sterk – andre.sterk@kvk.nl
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Business Support on Your Doorstep




